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On May 19, 2021, representatives of OneSpan Inc. gave a presentation at the Needham Virtual Technology & Media Conference. A copy of the slides from
the presentation can be found below.
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Forward Looking Statements

Thiz presentation contains forward-looking statements within the meaning of applicable LLS, securities laws, incheding statements regarding the potential benefits,
performance and functionality of our products and soluticns, strategies relating o owr busingss and the futre of cur busingss and our expecations regarding cur financial
performance im tha future, Forward-looking statamants may be idenofied by words such as "seek”, "believa”, "plan”, "estomare”, "anticipate”, "expact”, "intend”, "continua”,
“outlook”, "confident”, "may”, "will". "should”, "could™, or "might", and cther similar expressions.These forward-locking statements involve risks and uncermainoes, as well as
assumiptions that, if they de not fully maerialize or prove incerrect, could cause our results e differ materially from those sopressed or implied by such forward-looking
staterments. Factors thit eould materially affect cur business and financial results include, but are net imited to: market acceptanes of aur product and solutions and
competitars’ offerings: the potential effects of tachnolegical ehanges: the impact of the COVID- 19 pandermic and actions taken to contain it our ability to effectively manage
acquisitions, divestitures, alliances, jeint ventures and other pertiolio actions; the execution of our transfermative strategy on a global scale; the increasing frequency and
sophistication of hacking attacks: claims that we have infringed the intellecoal property righes of others: changes in customer requiremaents; price compentive bidding:
changing laws, gowarnment repulations or policies: pressures on price levelssinvestments in new produces or businesses thar may nor achieve expeced returns; impairment of
goodwill or ameruzable incangible assers causing a significanc charge wo earnings: actons of activist stockholders; and exposure oo increased econormes and cperaticnal
uncertaintes frem aperatng a global business, as well as those factors set foreh in owr the *Risk Factors”™ section of sur mest recendy filed SAnnual Repore en Ferm (-

B O filings with the Securities and Exchange Commissian {the “SEC™} and other imporant infermation can be found in the Invester Relations sectien of our websive

at ireitorsanespan con We de net hive any intent and diselaim any abligation, te update the forward-loeking infarmation to reflect avents that oceur, circurmstinces that
cuist or changes in our expectations afeer the date of this presentation, excepe as required byl
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Important Additional Information and Where to Find It

CineSpan Inc. (the "Company™) has filed a definitive proxy statement on Schedule 14A and accompanying BLUE proxy card and
other relevant documents with the SEC in connection with the solicitation of proxies from the Company’s stockholders in
connection with the Company’s 2021 annual meeting of stockholders (the “2021 Annual Meeting'). STOCKHOLDERS ARE
STROMNGLY ENCOURAGED TO READ THE COMPANY'S PROXY STATEMENT ({INCLUDING ANY AMEMDMEMNTS OR
SUPPLEMEMTS THERETO), ACCOMPANTYING BLUE PROXY CARD AND ALL OTHER DOCUMENTS FILED WITH THE SEC
CAREFULLY AND IN THEIR EMTIRETY WHEN THEY BECOME AVAILABLE ASTHEY WILL COMNTAIN IMPORTANT
INFORMATION. Investors and stockholders will be able to obtain a copy of the Company's definitive proxy statement and other
documents filed by the Company with the SEC free of charge from the SEC's website at www sec gov, In addition, copies will be
available at no charge at hups:/wwew OneSpan.com! as soon as reasonably pracricable after such materials are electronically filed
with, or furnished to, the SEC.
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Company Overview




OneSpan is a Leader in Securing High-Value Digital Transactions

o
ﬂﬂi T 60 /0 FINANCIAL SERVICES MARKET
of Largest 100 Global Banks! Multibillion-dollar Total Addressable Market?
Market growth?

Identity

Verification /
b Agreement. >30% yr
I ’ 0 00 s Automation

of Financial Institutions and
Other Companies

@ $15B+ S

Reduced Fraud Losses?

~25.30% yr

~10-12% yr

'Source: 5&P Global Market Intelligence
o OneSpan 10neSpan estimates and industry analyst firms



QI 2021 Financial Highlights

$108M

Annual Recurring
Revenue [ARR)!

| 197

Dollar-Based MNet
Expansion {DBNE)®
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Fil

ARR Growth

47*

Subscription
revenue growth

| & 3 - Sew defnitiany in appndic

>507%

Subscription and
Term ARR growth

87%

of Software and Services
revenues are recurring



OneSpan Today — Two Key Business Areas

AUTHENTICATION & DIGITAL IDENTITY SECURE PROCESS DIGITIZATION

END POINTS HOST

. ~. o | I
Mobile Security e "\ g On-Premises :o """"""" kg rg’b] """""" i

L A

~ P k@ R Identity Verification eSignature Remote Online

" » W ‘.\"‘-,___ MNotarization
e 0
"

Hardware
Awuthenticators faa$
Risk Analysis Virtual Room
Adding intelligence to authentication through real-time Enabling organizations to safely and securely collaborate
risk assessment in order to match authentication needs with customers in a live online environment to review

with transaction level risk and e-sign agreements
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Valued Partner of Leading Banks, Enterprises and Governments
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OneSpan’s Strategy Evolution Beyond Authentication

Laurnch of Trusted ldentity Strategy + Hebranded the Company in May 2018 to reflace the significant shifts in our strategy and solutions offering
and Be-branding as OneSpan

Launched Trusted Identity pladorm e enable companies te reduce customer cnbearding and ransaction-related fraud

+ Fecurring revenus increases as custamers shift to predominantly terme and cleud-based solutions and new perpetual

Recurring Revenue Transition
cense rewenee declines

Further enhancements to owr clowd-based platdorms to enabde additional solutions to meet the evalving demands

Platform Developrent
P of aur custemers and addivonal partnership opporunites

Foeus on Innevation Investment in R&D and emerging technalogies ke Al together with data analytics oo solve next-generation
authenticatian challenges
= “Walidaring and executng on opporwnites afferded by the digimzatien of healchcare, welehealth and povarnment o

Adj E i
Jacency bxpanstan axpand and diversily cur revenue base beyond our core financial sarices customers

OOOOO

(6] apjacency Expansion
(0] rFocus ol INNOVATION
(@] PLATFORM DEVELOPMENT

RECURRIMG REVEMUE TRANSITION

(0] TID LAUNCH; REBRAND:; BIZ TRANSFORM
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Financial Results Provide Evidence of Our Successful Transformation

Growth from Existing Customers Annual Recurring Revenue Growth Robust Gross Margin

Dallar-based Met Expansion Rate Arnnual Recurring Revenue (SM) Quarcerly Gross Margin
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Recurring Software Solutions have Strong Demand/Interest

OneSpan Sign

= White labeled

= Visual audit trail

= Supports simple and complex processes

OneSpan Sign Virtual Room

= All-in-one digital customer engagement solution

* Guide customers through complex agreement processes

* Insurance, auto financing, bank account openings and changes

Identity Verification
* Open accounts or engage in transactions remotely
* Includes e-signature

&9

o OneSpan

Mobile Security Suite

*  Pre-built, automated authentication workflows including
biometrics, push notification, and out-of-band

= App security best practices

OneSpan Cloud Authentication
= Extensive authentication options

* Improves the user experience

= Simple mobile provisioning

Recurring Revenue ($M)
$120- $125'
$102
$8l
2019 2020 2021E

Mobile Security Licenses and Hardware Devices Sold

2015 2020

p

'OneSpan guidance i



Significant Growth Opportunity in Existing Customer Base

O onespan

| 20%

1004

o

g

Server Authentcaron  Authenncstion Tokens

e

%

Mobile Sacuniny

s MR

o

E-Sigreure

Product Penetration at 2020 Year-End'

2420
Cloud-based
Saouricy
penetration LU
50%

QIQ

2%

Cloord-hased Seourinty
Sarlfveiare

Tap 200 custamers Based on rolling thres-mar bookings

17



Increased R&D Investment to Develop New Solutions

We Strategically Reallocated Our Resources to Drive Growth

Qur facus is on emerging identty securicy sechnolagies around the soveraign
identity medal, Al and maching learning, quantum compuring and ather
innovasons

Wi set up a network of university parmerships in France, Canada, lsrael and
Belgiurn to develop and enhance technologies

Wi have doubled the headcount of our internal RED tearm in the last owe years

R&D Expenses as a % of Revenue

i
Fios 1R
7%
15%
15
FL [F53
1%
55
Ly
w14 2017 018 Wy 2030
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Realigned Our Salesforce to Support New Solutions

As our business has evaleed, we have had to adapt our salesforce oo learn how oo
sell complex solutians that incorperate a number of technologies

Wi have increased the size of our quora carrying salespecple by approsomaaly
0% since 2019

Cwur focus 5 on recruitng high-caliber wlent with 5aa% and cloud experience

Quota Carrying Salespeople

2021

Il Sodeare & Services Oinfy Sofvware & Seracer and Hardware



Incentive Compensation Aligns with Strategy

Realigned Incentive Plans to Support Cur Strategy

018! 020!
| AnnualIncentive Plan |
Fervenue (5% Solware & Services reverwe (40%)
Operating ncome ex. Amortizatan (25%) Aarul Adjusted Contract Value (30%)
Adjusted ERITDA (20%)
Strategic objsctives (10%)
Anrual revanue (S05)
Three-year reverne (SU%)
Revenue (S0}
Adjusred EBITDA (25%)

TIR. (25%)

% of CEOS Annual Incentive Uppurtuniqr
Tied to Financial Metrics
TEL

e
5% w0
«  Hm -
Revarie Dperating Income ) Sofoware § 52l
Aul) EEITOHE Plirras
LU L fronri]

1200 & rapeeserns tha lase fudl liscal ywoar price e e Claments” wewrs as CEO.
onespdn “Eafrware [ S2a8 Metrics” includes Scfoware & Services revenue and Annual Adusted Coreract Value,



Active Board Refresh to Reflect Strategic Evolution

Since 10'&, aur Board has evolved JUMNE 2016 NOMINEES
significantly and deliberataly:

MNE 1021 NOMIMEES

#  Enhanced gander and athnic
diversity

Gairy Cagans Beoll Clanwnls
2098 HEW 2021 Lk

+ Critseal naw shill gags I:S;mﬁ.
cybersecurity, capial allocatian)

[Fan Hurnt Michaol Culinans

+  Independent leadership

¥ Reduced venure

Marianne Johnsan
¥ Reduced age - 2005 2036 KEW 203
+  Espanded size o allow for more : \
perpoctives :
H Watthaw Moog Aifrad Nigtzal [ —
L 2012 HEW 105 2018
o of Directors 5 9
BAwerage Age 63 fears 58Years
Average Tenura =2 Mears <hYears
Independent Chair o Yes
# of Fermnale & Diverse Directors | 3
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Newer Services are Rapidly Changing Our Revenue Mix

Strong Double-Digit ARR ~|20% Dollar-Based Net Target =85% of S&S

Growth! Expansion Rate' Revenue Recurring by 2022

2018 2020 2022 Target

=50% Recurring? <60% Recurring? 76% Recurring =85% Recurring?

[ scéoare & Servicas [ Hardware

OnesSpan IDuring quarter endid March 31, 2021, See ARR and DEME definiticen in spperdis
o p Onedpan cSHMans



FY 2021 Outlook!

GUIDAMNCE METRICS
Total Revenue

Recurring Revenue

ARR Growth

Adjusted ERBITDA

O onespan

FY2l GUIDANMCE COMMENTS
$215M - $225M 2H 2021 > IH 2021
$120M — §125M |8% — 23% growth

22% - 26% SIEEE

Subscription and Term

Gross margin impacted by transition

A e 7R to recurring: Investing for growth

'OnaSpan guidinee and expected perfarmante. Sn eaplaraton of the we of non-GAAR
fimancal measures i ncluded in che Appendiz, We are nes providing a reconcliation to
GAAP it incomss an the mesd directly camparalin GOAF makiure Dicin we are unals
o prodict cermain icems cantained in che GASF measure without unreasanzble effors.



Foundations for Sustained Long-Term Growth

Leader In Secure Digital Banking & E-Signature Sclutions Solid Business Fundamentals

High-Value Glabal Trusted |dentity St Bal Sheet
Customer Base Cloud-Based Platform et
Recurring s
o Revene /\, Gross Margin
Growth
UniqueValue Mobile Security Strong Dollar-Based
Propositions Leadership Met Expansion Rate

25% - 30% ARR Growth!

strong Competitive Position — Unigue Solution Portfolio

O onespan
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Appendix




Revenue

Revenue by major praducts and serdices
{in millions, urawudited)

Subscriptian
Terr-based software censas
Mazinmenance, support, and ather

Taeal recurring revenus

Perpetal sedoware licenses
Professional services

Tatal software and service revenus

Hardware products

Total revenue'

Recurring % of software and senioes rovenue

Recurring % of total pevenue

I{:uk’li-ll:r ruverass fram March 31, 2019, ctheeigh Meech 20, 2030, Fas Bean ravied (0 0armect B Shdtin immaterial ssssle ments,
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Three manths ended,

Mareh 31 Jume 30 Sepr 30 Dec. 31 March 31 Jure 30 Sepr. 30 Drec. 31 March 31
wmie wie 2019 mie 2020 2020 020 020 2021
5.3 5.3 556 36| 5.7 56| 374 383 58,4
06 0 Tl 6.4 9.2 50 3 A 8.0
a.7 5.9 1.6 2.0 1 121 124 13,7 1.5
5155 3172 $11.2 §245 F25.% $132 5221 304 F189
6.5 .0 121 124 2.3 6.2 6.3 4.7 xa
0.8 n.a 23 I.E I.4 1.3 1.4 ] 14
LR | 27,0 FIr7 5389 6.6 F30.8 5254 3367 F31.1
243 9.0 410 314 19.7 4.2 2.7 162 177
547.1 3562 787 §70.5 §56.4 $55.0 5504 3529 $50.8
£ (LY A3% £3% T Ta% TA% i 5%
3% 2E 29% 35% 55 41% 43% L% 5%



Definitions

| - ARR is calculated as the annualized walue of aur customer recurring contraces with a term of at beast one-year, as of the measuring date.These include
subseription, term-based license, and maintenance conracts and exclude one-tme fees. To the extent thar we are negetiating a renewal with a customer
after the expiration of 4 Fecwring contract, we continee to include thit revenue in ARR if we are actively in discussion with the customer for 2 nisew

recurring contract or renewal, or until such customer notiics us that it & noe FENCWING itS recurring contract.

2 - DBME is defined as the pearver-paar grosvth in ARR from the sama sae of customers at the end of the prior year period.
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Non-GAAP Financial Measures

W report financial resuls in accordance with GAAR W also evaluare our performance using certain nan-GAAP financial measures, namely Adjusted EBITDA, Cur
management helieses that this measure provides useful supplemantal infermation regarding the performance of our business and facilimtes comparisons te our hisoorical
operating resufts, Mon-GAAP financial measures are not measuras of performance under GAAP and should not be considered in isolation or as alternandves or subsotutes
for the mosc directly comparabla financial measures calculaced in accordance with GAAR While we balieve thar these non-GAAP financial measures are useful within the
contest deseribed above, they are in fer incomplete and are not measures that should be used v evaluaee our full performanes or ow prospeces. Such an avaluaton needs
o consider all of the complexities associated with ow business including, but not lmived ta, how past actions are afecting current resules and how they may affect futurs
resules, how we hiave chosen to finance the business, and how tixes affect the final amounts that are o will be available to stockholders as a Feturn on their irvestment.
Reconciliations of Adjusted EBITDA, to the mast directly comparable GAAP financial measwre are found above.

W dafins Miu:md' ERBITDA az net income belore imtarest, taxes, depreciation, amaortization, lang-tarm incentive compensation, and certain non-recurning items, including
acauisicion refated costs, lease exit costs, rebranding costs, non-routing stockhalder matters and accrials for legal contngencies We use Adjusted EBITDW, as a simplified
roaasure of performance for use in communicating ouwr perfarmance to investors and analyses and for comparisons to other companies within cur indusoryg &s 2
performance measure, we balieve thar Adpusted EBITDA presencs a wiew of cur operating results that is most closely related o serving our customers, By excluding interest
v, depracianan, amor vzatien, long-term InCentive ComMpensation, and certaln non-recurring (tems, we are able o evaluate performance withour consdering decisions char
in most cases, are not directly related to mesting our customers’ requirements and were aither made in prior pericds (e.g., depreciation, anortzation, long-verm incentve
compendation, kase axit costs, non-reutine stockbolder matters, reversal of a priee pericd legal contingancy accrual). deal with the structure o financing of the busmess
(&g interest, acquisition relatad costs, rebranding costs) o reflect the application of regulations that are outside of the control of sur mamngement team (&g, txes).

samilarly, we find that the comparison of our resules to those of our competitors is facilitated when we do not consider the impact of these items.

O onespan .



Copyright and Trademarks

Copyright™ 2021 Onelpan Marth America Inc, all rights reserved, Onebpan ™, the 0" loge, “BE BOLD. BE SECURE" ™, DIGIPASS® and CROMTO® are registerad
or unrggistered trademarks of CneSpan Maorth Amarica Inc. or its affiliazes in the L5 and other countries, Any other trademarks cived hergin are the property of
their respective ownars, Onebpan reservas the right to make changes te specificanons at any time and without notice, The infarmation furnished by CnaSpan in this
document is believed to be accurate and reliable, However, OneSpan may not be held liable for its use, nor for infringement of parents or ather rights of third parries

resulting from its use.
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